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Executive Summary

The venture capital landscape is shifting. Capital alone is no longer a sufficient differentiator. Portfolio
companies need operational leverage to scale revenue efficiently. INFINITI Pilot Venture offers a unique
co-investment model: we invest our world-class engineering and Al expertise, and you invest the capital.
Together, we deploy autonomous Al Sales Agents that drive tangible revenue growth, reducing CAC by up to
70% and accelerating time-to-market.

The INFINITI Advantage: A Global Distributed
Powerhouse

We are not a traditional agency. We are INFINITI—a decentralized collective of the world's top 1% of
engineers, data scientists, and growth hackers. Our distributed nature is our greatest asset.

Global Talent Pool We tap into elite talent across time zones, ensuring 24/7 development
cycles and diverse problem-solving perspectives.

Rapid Deployment Our modular 'Lego-block' architecture allows us to assemble complex
Al systems in weeks, not months.

Deep Tech DNA Born from the open-source community, we are at the bleeding edge of
LLM agents, RAG pipelines, and voice Al.



The Solution: Autonomous Al Sales Agents

We don't just build chatbots. We build fully autonomous revenue engines. Our agents act as digital SDRs
(Sales Development Representatives) that never sleep, never churn, and constantly improve.

Core Capabilities

e Multi-Channel Outreach: Seamlessly engages prospects via Email, Linkedin, WhatsApp, and Voice
calls.

» Hyper-Personalization: Analyzes prospect data (news, posts, reports) to craft unique, high-conversion
messages.

« Intelligent Qualification: Vets leads against your ICP (Ideal Customer Profile) in real-time.

e Calendar Booking: Automatically schedules meetings directly into your sales team's calendar.

Technical Architecture

Our stack is built for enterprise scale and security:

¢ LLM Orchestration: GPT-40 / Claude 3.5 Sonnet for high-reasoning tasks.
« Vector Database: RAG (Retrieval-Augmented Generation) for instant access to product knowledge.
* Voice Al: Low-latency voice synthesis for human-like phone conversations.

e Integration Layer: Native sync with Salesforce, HubSpot, and Pipedrive.



Implementation Roadmap: From Zero to Revenue

We follow a proven 12-week deployment framework to ensure success and minimize risk.

Phase Duration Key Activities & Deliverables

1. Discovery Weeks 1-2  Deep dive into ICP and Value Proposition
« Audit of existing sales assets
« Definition of success metrics (KPIs)

2. Build & Train ~ Weeks 3-6 » Custom Agent development
» Knowledge base ingestion (RAG setup)
* Integration with CRM and tools

3. Pilot Launch Weeks 7-8 * Soft launch with controlled traffic
« A/B testing of messaging scripts
« Real-time calibration of Agent behavior

4. Scale & OptimizeWeeks 9-12+ « Full-scale traffic ramp-up
» Advanced analytics dashboard setup
» Handover of operational playbooks

The Team Behind The Tech

Your pilot is led by The Dealman, a veteran architect of high-velocity sales systems, supported by the
INFINITI Core Team:

» Lead Architect: Oversees system design and security compliance.
* Al Engineer: Specializes in LLM fine-tuning and prompt engineering.
» Growth Strategist: Optimizes conversion funnels and messaging.

» Data Scientist: Analyzes performance metrics to drive continuous improvement.



The Co-Investment Offer

We are selective partners. We only engage when we see a clear path to 10x ROI. Our model aligns our
incentives completely with yours.

Investment Required $80k - $150k (One-time Pilot Fee)

What We Invest * Full Technical Team (4+ experts) ¢ Proprietary Al Stack & IP
» 3 Months of Intensive Operations

Success Fee Performance-based equity warrants or revenue share
(negotiable based on pilot success).

Outcome A fully owned, proprietary Al Sales Asset for the portfolio
company.

Next Steps

1. Schedule a Briefing: Let's discuss your portfolio's specific needs.
2. Portfolio Audit: We identify the companies with the highest potential for Al automation.
3. Pilot Selection: We select 1-2 companies for the initial Pilot Venture.

Ready to scale?

partner@infiniti.stream
https://infiniti.stream



